


Qualified Customers

The Home Show attracts serious qualified
customers; they are paying an entrance fee, so
they are there to buy. Our visitor research tells us
the key reason they visit is to take advantage of
the convenience the show offers - to see at first
hand the many home-related products in the one
central location at the RNA Showgrounds. Visitors
can compare the varying products and prices, plus
obtain all their professional advice face-to-face from
the experts and make an informed decision.

Real Sales

Almost half of the show’s visitors either make a
purchase at the show or place an order, and a
staggering 83% say they were likely to make a
purchase over the next 12 months. We will deliver
you the customers you need, all ready to convert
into ‘real’ sales through a well thought out display
and promotional strategy.

* Source: Micromex Home Show Visitor Research March 2007

New Products

If you are launching a new product then the Home Show
is the perfect vehicle to research the market and collect
high quality leads thus creating a new data base for your
business. If you have something new to announce at
the 2010 show please send us a media release with any
relevant photographs and we’ll endeavour to publish it in
our editorial stories leading up to or during the show.

Massive Promotional Support

It goes without saying the promotional support for
the show will be huge, with The Courier-Mail and
The Sunday Mail running an intensive campaign
leading up to and during the show. The press
advertisements will be backed by many interesting
stories centring on new products, as well as
exciting aspects on what’s happening at the
show, including informative demonstrations and
presentations.

In addition, the show will be promoted across
selected television and radio stations to ensure
maximum attendance.

Show Supplement

An integral part of the show’s - ﬁ“gn%&des
success is the Home Show e SHi

supplement  which  will  be ﬂ

inserted into The Courier-Mail on 5

Wednesday 24 February 2010.
This publication is also available FEEEN
at the entrance of the show, so
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it actually doubles as a show = \
directory. It’s the perfect tool for | ’
your potential new customers !
to find out what your business
has to offer, which might be a
new product, a show special
or a value added promotion
for show customers only.
Exhibitors that advertise in the show supplement
really do improve their chances of gaining increased
sales at the show.

Contact Jacquie Lines on (07) 3666 6217 or
email linesj@qnp.newsltd.com.au
to find out more.



Public Liability
Certificate of Currency

If you intend supplying us with a copy of your Public
Liability Certificate of Currency for the show, please
ensure you use the sample as a guide to inform your
Insurance provider of our requirements. Quite often
Certificates are supplied with incomplete or incorrect
information.

A copy of your Certificate of Currency must be received
at our office no later than February 15, 2010.

Please fax your completed Certificate of Currency to

(07) 3852 2599 or call Barbara or Mike to discuss on
(07) 3852 2600.

Exhibitors Move In

Monday 22 February 7am - 5pm
Tuesday 23 February  7am - 5pm
Wednesday 24 February 7am - 5pm
Thursday 25 February 7am - 5pm
Friday 26 February 7am - 7pm
Open Hours

Saturday 27 February 10am - 6pm
Sunday 28 February 10am - 6pm
Monday 1 March 10am - 6pm
Tuesday 2 March 10am - 6pm
Wednesday 3 March 10am - 6pm
Thursday 4 March 10am - 6pm
Friday 5 March 10am - 6pm
Saturday 6 March 10am - 6pm
Sunday 7 March 10am - 6pm
Exhibitors Move Out

Sunday 7 March 6.15pm - 9pm
(No vehicles in the grounds before 7pm)

Monday 8 March 6.30am - 5pm
Tuesday 9 March 8am - noon

A comprehensive manual will be forwarded approximately
six weeks prior to the show.

Getting what you want

Step 1: Choose your preferred stand from the floor plan

Step 2: Fill out the enclosed booking form including the
appropriate deposit.

Step 3: Fax or mail to:
Fax: (07) 3852 2599
Mail: 49 Allison Street, Bowen Hills Qld 4006
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The Insured Party must be the
same entity as the Exhibitor. The
certificate must also show the T/A
name.

The Certificate must be issued by
the Insurer or his Agent or Broker.

The nature of insurance
must be clearly defined as
Public Liability cover.

Situation must include Show &
Exhibitions not only your normal
place of business.

Make sure your insurance covers
move in and move out.

Your document must

include a policy number.

The Certificate value of the cover
must be in Australian dollars.

Interests of Organisers
International as principal must be
noted.

Exhibit Space Options

1. Space only $120.00/m2
Book space only.

2. Shell Scheme $175.00/m2
(Includes the space cost)

Alternatively a shell module can
be hired through Organisers
International consisting of a
back wall plus two side walls
(corner stand has one side wall), floor carpet tiles, a
front fascia, spotlights and power point (includes power
connection).

Your company name would be shown on thedront fascia.

Minimum area: 1 shell module of 9m2.

3. Outdoor Space $75/m2
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SEE INSIDE FOR FLOOR PLAN

BOOKING ENQUIRIES

If further information is required please contact
Barbara Jones barbara@orgint.com.au

Mike Czislowski  mike@orgint.com.au

Phone (07) 3852 2600

49 Allison Street Bowen Hills,
Queensland 4006 Australia

Phone: (07) 3852 2600

Fax:  (07) 3852 2599
www.organisersinternational.com.au
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